
 

About Us 
Noldith is a leading provider of innovative cloud solutions, 
dedicated to helping businesses thrive in the digital age. With a 
focus on cutting-edge technologies and unparalleled customer 
service, we empower organizations to achieve their goals through 
cloud transformation. 

 
Job Description 
We are looking for a Cloud Solutions Sales Intern to support sales 
and marketing, nurture leads, and help build customer 
relationships. You’ll work with experienced professionals on pre-
sales, proposals and customer growth. 
 

Key responsibilities 
• Identify and generate new business opportunities. 
• Qualify leads and build strong customer relationships. 
• Support sales activities like solution pitching, demos, 

webinars and proposal development. 
• Assist in developing marketing campaigns to drive demand. 
• Collaborate with consultants and architects to align 

solutions to customer needs. 
• Stay up to date with AWS updates and recommend adoption 

strategies. 
 

Qualifications 
• Bachelor's degree in any field. 
• Strong interest in cloud technologies and B2B sales. 
• Excellent written and verbal communication skills. 
• Good time management and organizational skills. 
• Ability to build relationships and engage with decision 

makers. 
• Energetic, proactive and willing to learn. 

 
Benefits 

• Competitive stipends 
• Flexible work schedule and Hybrid work options 
• Continuous learning and professional development 

opportunities 
• Collaborative and inclusive work environment with a focus 

on work-life balance. 
 

How to apply 
Interested Candidates should submit their resume to 
jobs@noldith.com with subject line “Application: Cloud Solutions 
Sales Intern –[Your Name]”. 

Job Title: Cloud 

Solutions Sales Intern 

 

Location: Accra, Ghana 

 

Job type: Internship 

 

Application deadline: 

July 31st, 2025 – 23:59 

GMT 
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